MEMBER CASE STUDY

The Transformative Community for Mastering the
Craft of Sales & Transforming the Inner Game

Sales reps who engaging in continuous learning & communities %
activities are 24% more likely to achieve their targets. -Salesforce, 2023 a uv l a n Ce

alluviance.co

INTRODUCTION

Katie joined the Alluviance community through a recommendation from a friend,
initially contributing by providing merchandise for the group. As one of the women

in the community, Katie offers a unique perspective on the value what inclusion A T A G L A N C E

really is like within high-performing professional circles. Her experience sheds light

on the importance of accountability, vulnerability, and the genuine connections CHALLENGES
fostered in such environments. e Lack of diverse representation,
CHALLENGE: Finding a professional community especially women, in similar
* that offers genuine support. professional groups.
Katie was seeking a professional community that would provide more than just « Finding a community that balances

surface-level networking. She needed a space where she could connect with like-
minded, high-performing individuals who could offer reliable support, hold her
accountable, and allow her to be vulnerable without judgment.

personal growth with professional
development.

« Wasn't sure if she was going to fit
with a predominantly tech-oriented

S o L U TI o N ¢ Joining & Engaging with the Alluviance Community group as someone from a different

Katie's journey with Alluviance began when a friend who was already a member

shared his transformative experiences within the community. Intrigued, Katie NGt
decided to "get on his turf" and began by handling merchandise for the group. RESULTS
This initial involvement led to deeper engagement, and she soon scheduled an e Accountability & Reliability
introductory call with Alex to learn more. « Genuine Connections
1. Engagement: e Inclusion
Katie actively participated in the community, benefiting from the o Cross Industry Learning

accountability and support provided by fellow members.

N

. Vulnerability:
The community's openness allowed Katie to share her professional
and personal struggles without fear of judgment.

KEY ACTIONS

W

. Cross-Industry Learning
Despite most members being from the tech and software sales

industries, Katie found value in the diversity of perspectives, applying
insights from other sectors to her own work.

RE S U LT S ¢ Enhanced Professional & Personal Growth
Katie's experience with Alurians has been marked by significant growth, both
professionally and personally. The community’s structure and ethos have
provided her with the tools and support she needed to thrive. KATI E

1.Accountability & Reliability

The trusted network within Alluviance helped Katie stay on track Industry: Promotional Products

with her goals, providing reliable advice and support.

"Having a group of 30+ people that |
2. Genuine Connections not only respect professionally but

The community’s emphasis on vulnerability fostered deep,

also personally is a game changer. This
meaningful relationships that transcended professional boundaries. P y 9 9

. " 4 community allows me to be vulnerable
3. Inclusion & Commitment to Representation

Katie's involvement has showcased to the community the power of and open without judgment, which is
women and representation. She is also now considering something truly unique and
contributing guest content & topics to help the community grow. invaluable.”

KEY OUTCOMES




